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AnHoTamms. [[eavio HaydHOU pabOTHI SIBJISIETCST pa3pabOTKa TUIIOJOTUN CTPATErMil KOHKYPEHIIMHT
M pocTa Ha OCHOBe (paKTopa MCIOJBb30BaHUS MCKyccTBeHHOTO MHTewekTa (M) Ha mpuMepax crpa-
TErMUYECKOTO Pa3BUTHUSI KPYIMHEHIIIMX PO3ZHUUHBIX MPOAYKTOBBIX CeTell KaK MPeACTaBUTENeil TEXHOJIO-
TMYECKU Pa3BUTOrO U BBICOKOKOHKYPEHTHOTO KJlacTepa POCCUICKON 9KOHOMUKHU, UMEIOIIEro 3HAUYM-
TeJbHBIN Bec B cTpykType BBII cTpanbl. 3adauamu viccienoBaHusl SIBASIIOTCS TIOUCK, UACHTU(hUKAIIAS
pa3JIMYHBIX BUIOB U COcOO0OB npuMeHeHust M B oTpaciu KpymHOii ceTeBO pO3HUIIbI, UX CUCTE-
MaTHU3alusl U CTPYKTYpUpPOBaHUE B (DOPMATHI CTPATErMUECKOTo TIaHUPOBaHUs, (HOPMUPOBAHUE Ha
SMIIUPUIECKON OCHOBE MHTETPUPOBAHHOW MAaTPUIIBI CTpATeruii, pa3paboTKa HOBOW MOIUGDUIINPO-
BaHHOM CTpaTeruu KOHKYpUPOBAHUS U pocTa. AKmyarbHocmb UCCIENOBaHUS OOBSICHIETCSI HEOOX0MM-
MOCTbIO MHTETPUPOBAHUST HOBEHIIMX LU(PPOBBIX TEXHOJOTUI B (hOPMAThl CTPATETMYECKOTo aHaIu3a
U TUTAHUPOBaHUS, a TaKXKe KOHKYPEHTHOTO TMO3UILIMOHUPOBAHUSI B COBPEMEHHBIX peaiusix. HayuHas
HOBHM3HA PabOTHI 3aKJIIOYAETCS B CUCTEMATU3allMK YCTIEITHOM OTpacyieBOi MPaKTUKU MCTIOJIb30BaHUSI
WU u npeobpazoBaHus e¢ B OAMH M3 WHCTPYMEHTOB IleJIEHATIPABJICHHOTO Pa3BUTHS U peau3aliiu
KOHKYPEHTHBIX CTpaTeruii, B pa3paboTKe Ha IMITMPUIECKON OCHOBE TUITOJIOTUN WHTETPUPOBAHHBIX
CTpaTernii KOHKypUpoBaHUs U pocTa. Obsexmom UCCAENOBAHUS SIBISIIOTCSI KOHKYPEHTHBIE CTpaTeruu
U CTpaTerMu pocTa, OCHOBBIBAIOIIMECS! Ha MPUMEHEHUN BHICOKOMHTEJIEKTYIbHBIX TEXHOJOTH, B
toMm uucie UW. [Ipedomemom uccnenoBaHus SIBISIIOTCS CTpaTerMUyecKue NeUCTBUSI KPYMTHEUIITNX PO3-
HUYHBIX MPOAYKTOBBIX ceTeit Poccuu. B xone paboThl npoBeneH 6ubanorpadudeckuii cpe3 Haaudust
aKTyaJIbHBIX MCCIIeTOBAaHUI B 00JIACTU CTPATErNYECKOTO Pa3BUTHSI MACIITAOHBIX MYOJIUIHBIX TTPO-
IYKTOBBIX PO3HUYHBIX ceTeil coBpeMeHHOM Poccuu. I[MpoBeneH aHaan3 OCHOBHBIX (DMHAHCOBO-
9KOHOMUYECKMX TOKazaTelell U pe3yabTaToB pa3BUTHUs ceTeil. [IpoBeaeH aMNUPUYECKUT aHaIu3
CcTpaTernyecKrx AeMCTBUI PO3HUYHBIX CeTeil 3a MocjenHue MsTh JeT. BrepBble B HAyYHOM MoJie
pa3paboTaHo TMpeACTaBIeHNE O KOHKYPEHTHOM TMO3MIIMOHUPOBAHUM POCCUMCKUX PO3HUYHBIX CETEi
110 OTHOILEHUIO IPYT APYrY Ha OCHOBe (haKTUUECKHUX NaHHBbIX. BriepBbie KjlacCMUEeCKHUEe MaTpPULIbI
cTpaTeThii pocTa U CTpaTernii KOHKYpUPOBAHUSI MHTETPUPOBAHbI B eIMHBIN (hopMaT Ha OCHOBE pe-
aJIbHBIX TaHHBIX W TIPEICTaBJICHBI B BUIE TUIIOJOTUM CTpaTeTHil KOHKYpUPOBAaHUS U pocTa. B xome
HCcClIeOBaHMS BIIEPBbIE B HAYUHOM I10JIe CUCTeMaTU3upoBaHa nHdopMalus o Bunax u opmax dax-
TUYECKOTO MPUMEHEHUs POSHUYHBIMU CETSIMU TexHoJoruit M B KpymHoOii ceTeBoii po3HUIIE B KOH-
TEKCTE UX KOHKYPEHTHBIX cTpateruii. HayuHyr HoeusHy TIpEICTABISIIOT pa3paboTaHHBIM HOBBIN MO-
IUOUIIMPOBAHHBIN TUM CTpaTeTMM KOHKYPEHIIMM Ha OCHOBE YMHOM TUIaT(hOPMEHHON 9KOCUCTEMBI, a
TakKKe TUITOJIOTUSI MHTeTPUPOBAHHBIX CTPATETMil pocTa U KOHKypHUpoBaHus. Ha ocHoBe cuctemaTu-
3allMM HATIpaBJIEHWI W OTIbITA MCTOb30BaHMs TexHosoruit MW BKyrme ¢ aHaau3oM (hUHAHCOBO-3K0-
HOMMYECKMX TToKazaresei caeaH BEIBOI O €ro 3HaYeHUHU KaK (pakTopa MOBBIIIEHUS KOHKYPEHTOCTIO-
COOHOCTHU KPYMHENIINX POCCUNCKUX PO3HUYHBIX MPOMYKTOBBIX ceTeii. Pe3ynabraThl MccienoBaHUs
MpeCTaBICHBI B BUIE MAaTPUIL CTPATETMUYECKUX KOHKYPEHTHBIX JEHCTBUIA.

KiroueBble ciioBa: KOHKYpPEHTHasl CTpaTerusi, CTpaTerysi pocTa, MO3UIIMOHUPOBaHNE, NCKYCCTBEH-
HBIN MHTEJIIEKT, MaTpUYHash MOJIEIb MHTErpalliy CTpaTeruii pocta U KOHKYPEeHIMU, TpaHCchopMalus
CTpaTeruii, Kanutaausalus, pPO3HUUHbIE TPOAYKTOBbIE CETU, TUTIONOTHS CTpaTeruit
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Abstract. The goal of this study is to develop a typology of competition and growth strategies based
on the use of artificial intelligence (Al), using examples of the strategic development of the largest retail
grocery chains as representatives of a technologically advanced and highly competitive cluster of the
Russian economy, which has a significant share in the structure of the country’s GDP. The objectives
of the research include the identification of various types and methods of Al applications in large-
scale retail, their systematization and structuring within strategic planning frameworks, the empirical
construction of an integrated strategy matrix and the development of a new modified competition and
growth strategy. The relevance of the study is necessitated by the need to integrate advanced digital
technologies into strategic analysis, planning and competitive positioning under contemporary
conditions. The scientific novelty lies in the systematization of established industry practices of Al
application and their transformation into a tool for the targeted development and competitive strategy
design, as well as in the empirical development of a typology of integrated competition and growth
strategies. The object of the research is competition and growth strategies based on the use of advanced
intelligent technologies, including Al. The subject of the research is the strategic actions of Russia’s
largest grocery retail chains. The study comprises a bibliographic review of recent research on the
strategic development of large-scale public retail chains in modern Russia, an analysis of their key
financial and economic indicators and an empirical assessment of strategic actions undertaken over
the past five years. For the first time in the academic field, a concept of the competitive positioning of
Russian retail chains relative to each other was developed based on actual data. Classical competition
and growth strategy matrices were integrated into a unified framework, presented as a typology of
competition and growth strategies. Furthermore, the study systematically identifies and classifies
the forms of actual use of Al technologies by large-scale retail chains in the context of competition
and growth strategies for the first time in the academic field. The scientific novelty of the research
lies in the development of a new modified type of competition strategy based on a smart platform
ecosystem, alongside a typology of integrated competition and growth strategies. By combining the
systematization of Al technologies’ application trends and experience, coupled with financial and
economic indicators, a conclusion was drawn regarding its importance as a factor in enhancing the
competitiveness of Russia’s largest retail grocery chains. The research findings are presented in the
form of strategic competitive action matrices.
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Bgenenne

AHanmm3 U cucTeMarus3anusl KOHKYPEHTHBIX CTpAaTeruil KpyImHEHIIMX PO3HUYHBIX ceTeil Poccuii-
ckoii Penepallu Ha OCHOBE MCCIICAOBAHUS PHIHOYHOTO IMTO3WIIMOHUPOBAHMUS KOMITAHUN SIBIISIETCS
aKTyaJlbHbIM HayYHbIM HaIlpaBJI€HUEM B CBSI3M C BECOMOM Josieil po3HuuHoi Toprosau B BBIT cTpa-
Hbl, BBICOKOW TpaHC(hOPMaIlMOHHOW aKTUBHOCTBIO 3TON OTpaciyd Ha OCHOBE PHIHOYHBIX U TEXHOJIO-
TMYECKUX TPEHAOB M MPU 3TOM HE3HAYMTEIbHOU OMOIMorpauyeckoil HaChIIEHHOCThIO 0030pOB U
HcClieOBaHW TaHHOW TeMbl 3a nocjeaHue roasl. CTaTUCTUKA, a Takke [1] CBUAETENbCTBYIOT, YTO
PO3HUYHBIE CETU TMPOIOXKAIOT U3MEHSITb CBOM CTPATETMU B CBS3U C U3MEHEHUSIMU JIOTMCTUUYECKUX
LIeNoYeK, TpaHchOopMalUSIMUA Ha PbIHKE TPYIa U B MOTPEOUTEbCKOM MOBEIEHUU, B pocTe (PUHAHCO-
BOI1, TIpaBOBOil M LIM(GPOBOM I'PAMOTHOCTM HAcCeJIEHMsI, B IIOBCEMECTHOM MCITOJIb30BaHUU MHGpOpMa-
LIMOHHO-KOMMYHUKaIIMOHHbIX TexHoJoruil (MKT) u nucraHMOHHON TOProB/iv, B MOBBILIEHUN Tpe-
OoBaHUI1 TOTpeOUTENeil K Ka4yecTBY TOBapoB U cepBrcoB. HekoTopble U3 3TUX TeHIEHUMH OTKPBIBAIOT
JUUIS1 PO3HUYHBIX CETe OKHAa BO3MOXHOCTE. MexXTyHapOIHbII OIbIT CBUAETENIbCTBYET, YTO CTPATETUU
KPYMHbBIX PO3HUYHBIX CETE HampaBjieHbl Ha MEpPexo/] OT MaclTaOHOU TOProBIU U TOPTOBBIX TOUEK
rurneppasMepoB K JUCTAHIIMOHHOUW TOPromjie U (pu3nuecKomMy MpUCYTCTBUIO B (hopMaTe cyrnepmap-
KETOB M MUKPOMAapKeToB [2], To ecTh HabIt0maeTcsl Hekasi HUKJIMYHOCTh B PeaTu3yeMbIX CTpaTerusx.

AHanu3 peaqu30BaHHbBIX PbIHOYHBIX CTpPATErMii pOCCUUCKUX PUTEHIEPOB MPOBOAUTCS aBTOPOM
BKYII€ C aHAJM30M HX OTHeJIbHbIX (DMHAHCOBO-2KOHOMMYECKUX TMoKa3arteseil. Takoit MHTerpupoBaH-
HBII MTOIXO/1 TTO3BOJISIET BBIIBUTH OCHOBHbIE (DAKTOPBI UX (PUHAHCOBOW YCTOMUYUBOCTU, PAa3BUTUS KOH-
KYPEHTOCHOCOOHOCTHY U JUAEPCTBAa B MACIITAOHOI PO3HMYHOM TOPTOBJE, a cpeau (PaKTOpoB ycIiexa
BBIICJIUTH MPUMEHEHUE TEXHOJIOTUI uckyccTBeHHOoro uHrteaekra (MM). Ha ocHoBe nccienoBaHHO-
ro Marepuasa cjejaHa IMomnbITKa pa3padoTaTb HOBYIO MOAUMUIIMPOBAHHYIO MAaTPUILy KOHKYPEHTHBIX
CTpaTerui.

JIureparypHslii 0630p

B poccuiickoii HayuHO#I cdepe aHaIM3y MPAKTUKM Pa3BUTHUS KPYHNHEMIIMX PO3HUYHBIX IIPO-
JIYKTOBBIX CETEi IMOCBSIIEHO HEMHOTO HAyYHBIX TPYAOB, CPEIM KOTOPBIX CTOUT BBHIICIUTH PaOOTHI
B.B. Panmaesa [3, 4], JI.A. Xacuca [5], A.U. Kosanenko u A.A. ITonesoro [6], T.I1. XoxnoBoii,
T.N. byxtusposoii. Ho B ocHoBHOM 3Tu cTtaThu noaroTosiaeHsl B 2005—2015 r. — B mepuon cTa-
HOBJIEHUSI U Hadaja OypHOIro pa3BUTUSI POZHUUHBIX CETE — M HE OTpaxkaloT peaiuu IMocjeaHe-
ro pecatuyeTus. OTaeabHbIA 00K MCCIeI0BaHMI MOCBSIIEH WHTErpallMy 001ecTBa MOTPeOJeHUs
1 MHOOPMAITMOHHOTO O0IIIecTBa M, KaK CJIEACTBME, U3MEHEHUIO MOTPEOUTEIBCKUX TIPEATIOITCHUMI
B MMPOJYKTOBOM PO3HMIIE, BHICOKMM TEMIIaM poCTa JUCTAHLIIMOHHOW TOPrOBJIU — CPelu HUX pabOTh
B.H. Jlexcuna [7], O.M. XamugoBoii 1 O.H. Ynanosckoii [8]. B MexxayHapoaHOIl pakKTUKe U3-
MEHEHUIO KOHKYPEHTHBIX CTpaTeruii mocBsieH psa TpynoB [2, 9—13]. JIuiib HEKOTOPbIE U3 HUX
MTOCBSIIEHBI CTPATETUAM PO3HUYHBIX ceTeil [14—16], ipu 3TOM OOJIbIIIOe BHUMaHWE TaHHOW TeMe
yaeasieTcsl KOHCAJITUHTOBBIMU KoMIaHusimu' [17, 18].

Pa3BuTHio KOHKYypeHIINHU Ha II00aTbHOM YPOBHE, B TOM YHCJIe CUCTEMAaTU3alli OCHOBHBIX acIleK-
TOB KOHKYPEHTHOM TOPTOBJIM CEJIbCKOXO3IMCTBEHHON MpPOAyKILMEH 3a TOcAeaHUEe NeCSTUIETUS] B
KOHTEKCTe U3MEHEHUS T100aJTbHBIX MUPOXO3HCTBEHHBIX CBI3el B arpoMpOMBIIIIIEHHOM KOMILIEK-
ce, mocBgieHa pabdora JI.W. O3poBuu, M.U. JIsBoBoit u A.C. JIsnosa [19]. [1pencraBiaser coboii
WHTEPEC UCCeIoBaHUEe MHBECTULIMOHHBIX CTpaTEruii TOBBILLIEHUSI KOHKYpeHTocrocooHocTu A.B. yn-
Huka u T.A. Uepaakosoii [20], HO OHO TaKXKe MOCBSIILIEHO OTPACIEBOMY U HALIMOHAJIbBHOMY MacIlTaly
BOIIpoca.

B 10O Bpemst kak 000011IeHUIO poccuiickoro omnbita puMeHeHust MM kak MexaHusma ¢hopMupoBa-
HUSI KOHKYPEHTHOI'O MPEUMYIIIECTBA U OCHOBBI MOCTPOEHMSI KOHKYPEHTHOI CTpaTeruyd PO3HUYHBIX

! Deloitte (2025) Retail Trends 2025. [online] Available at: https://www.deloitte.com/uk/en/Industries/consumer/perspectives/retail-trends.
html [Accessed 10.03.2025].

68



4 CTpaTtermm n MUHHOBALUMM HA OCHOBE WUCKYCCTBEHHOIO MHTENNEeKTa

MPOAYKTOBBIX CeTell KOHKPETHOIO TUIIA B HACTOSIILIEE BpeMsl HaydHOE COOOIIECTBO HE YAeJsieT JOJIK-
HOTO BHUMAaHMS. AKTYaJIbHOCTb ITOMCKA Pa3IMYHBIX cpep MIPUMEHEHUS U aHAIM3a yKe HAaKOTUIEHHOTO
onbiTa npuMeHeHust UMW B posHnuHoM GusHece Poccun oTMedeHa B psiie HAydYHBIX MyOIMKaLuii [6,
21—-24]. OtaenbHble acleKTbl KOHKYPEHTOCIIOCOOHOCTM B KOHTEKCTE pa3BUTHMSI MHHOBallUi pac-
cmotpeHnl B paborax A.B. lynnuka u T.A. YepnakoBoii [20] A.A. Aunpeena [22], T.B. Kynamkxu u
A.B. babkuna [25], X.1. ®@arraxoBa [26], T.H. Kpaciok [1]. OTnenpHO CTOUT OTMETUTH OJIM3KOE TI0
tematuke ucciaegosanue O.B. JloceBoii, M.A. @enoroBoii 1 B.B. borarbipéBoii [27], nocBsileHHOe
BIIMSIHUIO CTOMMOCTU HEMaTepUAalIbHBIX aKTMBOB Ha KANUTAIM3aIUI0 MPOAYKTOBBIX PUTEIIEPOB B 1ie-
JISIX KX YCTOMYMBOTO POCTA M KOHKYPEHTOCITOCOOHOCTH.

Ieabto ucciienoBaHUs SIBISTFOTCSI:

* IPOBEACHUE aHalIu3a U CUCTEMATU3ALIMK aKTyaJlbHBIX KOHKYPEHTHBIX CTPATeTuii KPYITHENIITNX
PO3HUYHBIX ITPOIYKTOBBIX CETEH;

* BBISIBJICHUE 3aKOHOMEPHOCTE MOAM(DUKALIMY KOHKYPEHTHBIX CTpaTeruii, CBSI3aHHBIX C LIU(PO-
Boli TpaHcdopMallreit busHeca 1 ucrojb3oBanuem MU;

* pa3paboTKa IIPOTOTHIIA ATaNITUBHONM KOHKYPEHTHOU IU(PPOBOIT CTpaTernu.

3amavyamMu McCCIIe0BaHUS SABJISIIOTCS:

* aHaJU3 U OTOOp KPYIMHEHIINX YCIIEIIHbIX, (P)MHAHCOBO YCTOMYMBBIX PO3ZHUUHBIX ITPOAYKTOBBIX
ceTelt;

* 0030p MpaKkTUK CTPATETMYECKOr0 KOHKYPEHTHOTO MO3ULIMOHUPOBAHUSI PUTEHIEPOB;

* HCCJIieIOBaHUE CTpAaTernuyecKuX AEMCTBUM KPYIMHEUIIMX PO3HUYHBIX CE€Teil Ha 0a3e MCHOJIb-
30BaHUS BEICOKOMHTEIIJIEKTYaIbHBIX TEXHOJIOTHI W OILIEHKA WX BIWSHUS Ha PHIHOYHBIC MO3UIINU U
(UHAHCOBO-3KOHOMUUYECKHE PE3YJILTATHI;

* IMOMCK HOBBIX ()OPMATOB CTPATETMYECKOIO0 KOHKYPEHTHOTO TJIAHUPOBAHUS HA OCHOBE ITOJIyUeH-

HBIX PE3YJIbTaTOB.

MeTtoabl McciieI0BAHUS:

* OubaMorpaduueckoe MCCIeIOBaHME POCCUICKUX M 3apy0eXHBIX MCTOYHMKOB, OCBEIIAIOLINX
BOTIPOCHI Pa3BUTUSI KOHKYPEHTHBIX CTPATEruii pOBHUYHBIX CETEl U UX CBSI3U C MPUMEHEHUEM BbICO-
KOMHTEJJIEKTYaTbHbIX TEXHOJIOTHUIA;

* BKOHOMHMKO-METPUICCKUN aHAIM3 KOPITOPATUBHBIX (DMHAHCOB U PE3YJIBTATOB NESITETLHOCTH;

* OMMOUPUYECKOE UCCIIeIOBAHUE OTUETHOCTHU, OMPXKEBBIX AJAHHBIX MYyOJUYHBIX KOMMAHU-OMU-
TEHTOB, CTPATETUUYECKUX TOKYMEHTOB;

* CHCTeMHBINM aHaJIM3 KOHKYPEHTHBIX CTPaTeTNi, CTPYKTYPHOE MOACIMPOBAHME.

Pe3ynbraTel 1 00CyKIeHHE

Po3HUYHBIE TOPTOBBIE CETH SIBIISIIOTCS 3HAYMMOM OTpaciblo 9KOHOMHMKM, TIe pa3pabaThIBAIOTCS U
anpoOupyOTCsl HOBble KOHKYPEHTHbIe cTpaTeruu. B mpoBeaeHHOM aBTOpoM uccienoBaHuu [1] or-
MEUeHO, YTO PO3HUYHBIE TPOMYKTOBBIE ceTU (enepanbHOro Maciutaba — it Poccun oTHOoCUTEIbHO
HOBasl OTpacib, Bo3pacT KoTopoil He Oojiee 30 yneT. Tem He MeHee OHA YK€ BHeC/Ia 3HAYUTEIbHBIN
Bkiaaa B ¢opmupoBanue BBIIT u 6toakxeta ctpanbl. Tak, ee yneabHbIN BeC BaJoBOU 100aBlIeHHOMN
CTOMMOCTH TOproBiu B HaumoHaibHoM BBII B 2023 1. coctaBun 12,8%, B 2024 1. BeIpoc n0 13,1%,
YCTYIIUB TOJIbKO 00pabaThiBaoInuM Ipou3BoacTBam?. CTOUT OTMETUTh, YTO PO3HUYHBIC IIPOMYKTO-
BBIE CETH BKYITe ¢ MHTEPHET-TOPTOBJIel AMHAMWYHO BBITECHSAIOT Ipyrue ¢opMbl ToproBiu (puc. 1)3.
Joaa npogax yepe3 MHTepHET B 0011EM 00BEME 000pOTa PO3ZHUYHON TOProBiu Bhipocia ¢ 11,3%
(2023 1) mo 15,2% (2024 1.)*.

2 @enepanbHas ciryxba rocyrapcTBeHHOM cratuctuku (2024) Poccutickuii cmamucmuueckutl exce2oonuk. 2024 [online] Available: https://
rosstat.gov.ru/folder/210/document/12994 [Accessed 10.03.2025]. (in Russian).

* @enepainbHas ciyx0a rocygaperBeHHol cratuctuku (2025) Oguyuanonas cmamucmuxa. Posnuunas mopeosns u obwecmeenHoe numanue,
Mocxkea, 2025.

4 Tam xe.
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Hcemounuk: cocTaBIeHO aBTOPOM Ha OCHOBE®
Puc. 1. lunamuka 1omm 060poTa pO3HUYHOM TOPTOBJIH MUILEBBIMU TIPOAYKTAMU POSHUYHBIX TOPTOBBIX CETEi
B 0011eM 00beMe 000pOTa POSHUYHO! TOPTOBIIH MUILIEBBIMU TIPOAYKTaMU, %
Fig. 1. Dynamics of the share of retail trade in food products turnover of retail chains
in the total volume of retail trade turnover in food products, %

PesynbraTel uccaenoBanuii [1] v ctaTucTUYECKUE TaHHBIE CBUAETEIBCTBYIOT O TOM, YTO PO3HUYHbBIE
CEeTU MPOJOJLKAKT MOIAUMUILIMPOBATH CBOM CTpaTerMYeCKUe MOIXOAbI MO BO3IEHCTBUEM CTPYKTYP-
HbIX UBMEHEHUN B JJOTMCTUYECKUX LIEMOYKax, TpaHcopmalnii Ha pplHKE Tpyaa U 9BOJIIOLIMA MOJeei
MOTPEOUTEIBCKOTO MOBEICHUS. DTU MPOLIECCHl COMPOBOXIAIOTCI POCTOM (PUMHAHCOBOM M LU(MPOBOIA
OCBEJOMJICHHOCTU HaceJIeHUsI, pOCTOM TpeOOBAaHUI K KAUeCTBY TOBAPOB U CEPBUCOB, Pa3BUTUEM JIVC-
TaHUIMOHHBIX (opM TOoproBiau u ucnosibzoBaHuemM MKT B KoMMyHUKaLMSIX, YTO, C OAHON CTOPOHBI,
CO3/1aeT MJIsI POZHUYHBIX OMNEPAaTOPOB PsiJ BHI30BOB, a C APYroil, OTKPbIBAET HOBBIE CTpaTeTUUYeCKue
BO3MOXHOCTH JIUISI YKPETUJICHUS UX PhIHOYHBIX MTO3UIUI. MeXXIYHApOIHBIM OMBIT MMOATBEPXKIAET, YTO
CTpaTernuyeckrue OPUEHTUPHl PUTEHJIEPOB CMEIIAOTCS OT MOJEeeil MacCOBOI TOPrOBJIM Ha OCHOBE
TUIIepMapKeTOB M KPYITHBIX TOProBbIX IUIOWIAACH K (POPMUPOBAHUIO TUOPUAHBIX (POPMATOB, COoUeTa-
IOIIUX JUCTAHLIMOHHBIE KAHAJIBI MPOJaX ¢ KOMIIAKTHBIM (PU3UYECKUM TIPUCYTCTBUEM — IIPEUMYIIIE-
CTBEHHO B (hopmaTe cyrepMapKeToB U MUKpoMapKeToB [2]. CTpemieHue K ONTUMU3ALMK Olepalm-
OHHBIX U3IEPKEK MPU 3TOM BbIPaxKaeTcsl B MOBBILIEHUU IUIOTHOCTH MPOAAX U POCTe peHTA0EIbHOCTH
B pacueTe Ha KBaJpaTHBIM MeTp.

ITpoBenem aHaiu3 B TpeX OCHOBHbBIX HaMPaBJIeHUSIX:

1) dakTuyeckre (hMHAHCOBBIE U MHBECTULIMOHHBIE PE3YJIbTaThl Pa3BUTUSI KPYITHEHIIIMX PO3HUY-
HBIX TIPOAYKTOBBIX ceTeil Poccu;

2) KOHKYpPEHTHbIE CTpaTeruyu Ha OCHOBAHUU (DaKTUUECKU MPOBOJAUMON puTeitiepaMu MOJUTUKH;

3) mpakTuKa BHeIpeHUs uHCTpyMeHToB M U.

[us onpeneneHust pe3yJbTaTOB KOHKYPEHTHOTO MO3ULIMOHUPOBAHUS Ha PhIHKE PaCCMOTPUM He-
KOTOpbIe (DMHAHCOBO-3KOHOMMWYECKHME TT0Ka3aTeJIM TOProBuIX ceTeit (Tadi. 1, puc. 2).

Takum o0pa3oM, MOXHO cAeJiaTh BBIBOJ O 3HAUYUTEJIbHOM OTPBIBE ABYX Ipyri — «MarHut» u X5
Group — B cBOEM MO3ULIMOHUPOBAHNUU HA PHIHKE.

st mpoBeieHNsT aHaIM3a HEKOTOPbIX OCHOBHBIX (DMHAHCOBO-3KOHOMMUYECKUX TMoKa3aTeyeil Obl-
JIM B39ThlI MyOJIMYHbBIE pOCCUIiCKME DMUTEHThI «Maruut», X5 Group u «JleHta». B jaHHOM aHaiu3e
B LIEJISIX COIIOCTABMMOCTHU IaHHBIX HE aHaJM3MpOBaIMCh IMokKa3arenu «O’keit», Tak kak Ha MMBb
oOpalamTcs ee TiodanbHble Aeno3uTtapHbie pacnucku (Tukep — OKEYDR). O’Key Group S.A. siB-
JISIeTCsl JIIOKCEMOYPIrCKO KOMITaHUEeH, OCHOBHBIM BUAOM JESITeIbHOCTU KOTOPOU SIBJISIETCST YIIpaB-
JieHue po3Hu4yHoi cetu B Poccum mox TtoproBoit mapkoit «O’keit». Mercury Retail Group («Kpac-
Hoe&benoe», «bpucronb») Takke He SIBJSIETCS TyOJUMUYHBIM 3MUTEHTOM M HE pa3MelllaeT LeHHbIe
oymaru Ha MMBBb.

5 Tam xe.
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Hemounuk: cocTaBIeHO aBTOPOM Ha OCHOBE JIAHHBIX OTYETHOCTH®
Puc. 2. [To3uimoHupoBaHME TOPTOBBIX CETeil B KOHTEKCTE OJIU PhIHKA (pa3Mep Kpyra),
BBIPYUKU M 3aHUMaeMBIX Tutoaneii (manHubie 2023 1.)

Fig. 2. Positioning of retail chains in the context of market share (circle size), revenue and occupied space (data for 2023)

Ta6auna 1. ITokasaTeau pbIHOYHOI JeSATEIbHOCTH
KPYNHEHINX NPOAYKTOBBIX TOProBbix cereii Poccum 3a 2023 r.
Table 1. Market performance indicators of the largest grocery retail chains in Russia for 2023

s CHDE ITpuObLTL 10 HAT000JI0KEHHS LHAHLES Yucao fonpeas
ToproBble ceTn | Ha pbIHKe, 2023r., 2023 r., IUIONIA/Ib,
2023 r., mipx pyo. MAara3uHOB

% MJIPA pyO. MJIPA pyo. MJIH KB. M
«MarHut» 12,80 2545 577,26 166,30 29165 10,053
X5 Group 14,60 3146 103,92 344,83 27015 11,062
«JlenTa» 2,30 616 129,30 33,60 3287 2,300
«O’keii» 0,90 208 -3,82 17,00 301 0,664

HMcTouHuK: cocTaBaeHO AaBTOPOM Ha OCHOBEC JaHHBIX OTYETHOCTH’

AHamn3 MyoJMIHON OTYETHOCTH KPYITHEUIITNX pO3HUYHBIX MTPOAYKTOBBIX CEeTeil Ha OCHOBE OMp-
JKeBBIX JTAHHBIX TO3BOJIMJI BBISIBUTH CTAOMIBHYIO TTOJOXUTEIbHYIO TMHAMUKY POCTa, a TaKXe OT-
CYTCTBHE KOPPEAIINU CO MHOTMMM HETaTUBHBIMHU (paKTOpaMM, HAOIIOTAIOIINMUCS B POCCUMCKOM
9KoHOMUKe (Tabja. 2, puc. 3). Hanmpumep, npu cTabUIbHOM POCTE OMepaliMOHHON MPUOBLIN JOJTO-
Bas Harpy3Ka KpyMHEUIINX PO3ZHUYHBIX MPOAYKTOBBIX CETEll B OTHOCUTEIHLHOM BBIpAaXKEHUU IMamaeT
(puc. 4). JocTOoBepHOCTDH aIMpPOKCUMAIIMKA Ha JIBa Teproaa BIlepel Ha OCHOBE CEMWJIETHEN MCTOPUM
MIpeBBIIIAeT I BceX KoMImaHuii 0,7, 9To CBUIETENBCTBYET O BBICOKOW BEPOSITHOCTU MPOIOJIKEHUS
pocTa npuObLIN.

Ha BTOpOM 3Tame, BbIIEIMB Ha PBIHKE ITSITh KPYITHEHIITNX TTPOMYKTOBBIX PO3ZHUIHBIX OIEPaTOPOB,
Kak Tpex myoanuHbIx auaepoB, Tak u O’Key Group A.S. u Mercury Retail Group, cuctrematusupy-
€M MX KOHKYPEHTHBIE CTpaTeTHW W TMPEeUMMYIIecTBa Ha OCHOBE aHaiM3a MyOoJIMYHON MH(OpMaLNu

¢ TIAO «Kopmoparususrii neatp UKC 5» (2025) Hueecmopam: Onepayuonnvie u (punancoswvie pesyiomamsi. [online] Available at https://
www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Knouesvie noxaszamenu. [online] Available at: https:/
www.magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OO0 «JIenta» (2025) Kniouesvie gpaxmpoi.
[online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian); O’Key Group S.A. (2025)
Pacxkpvimue ungopmayuu: byxearmepckas (¢punancosasn) omuemnocms. [online] Available at: https://www.okmarket.ru/about/informa-
tion-disclosure/ [Accessed 09.09.2025]. (in Russian).

7 TITIAO «Kopmoparususrii ueatp UKC 5» (2025) Hueecmopam: Onepayuonnvie u (punancoswvie pesyiomamsi. [online] Available at https://
www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Knouesvie noxaszamenu. [online] Available at: https:/
www.magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OO0 «JIenta» (2025) Kniouesvie gpaxmeoi.
[online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian); O’Key Group S.A. (2025)
Packpoimue ungopmayuu: byxearmepckas (¢punancosas) omuemnocms. [online] Available at: https://www.okmarket.ru/about/informa-
tion-disclosure/ [Accessed 09.09.2025]. (in Russian).
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Hemounuk: coctaBiaeHO aBTOPOM Ha ocHoBe®
Puc. 3. Iunamuka u Tpenn onepauuonHoit npuosuin (EBITDA), mipn py6. ¢ ykazaHueM CTeleHU JOCTOBEPHOCTU annpoKCUMAalIH,
PO3HUYHBIX MIPOAYKTOBBIX CETEM — IMUTEHTOB aKliuit Ha MM BB
Fig. 3. Dynamics and trends of operating profit (EBITDA), billions of rubles, indicating the degree of approximation reliability,
for retail grocery chains — issuers of shares on the MOEX
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Hemounuk: cocTaBIeHO aBTOPOM Ha OCHOBE®
Puc. 4. Iunamuka nonrosoit Harpy3ku (DEBT/EBITDA) po3HMUYHBIX IPOAYKTOBBIX CeTeil — SMUTEHTOB akiinii Ha MM BB
Fig. 4. Dynamics of debt burden (DEBT/EBITDA) of retail grocery chains — issuers of shares on the MOEX

Ta6auna 2. JIlunamuka onepanuonnoii npudbsuin (EBITDA) kpynneiimux smutentos MMBB, miapn py6.
Table 2. Dynamics of operating profit (EBITDA)
of the largest issuers of the Moscow Exchange, billions of rubles

Tukep 2018 | 2019 | 2020 | 2021 | 2022 | 2023 | 2024 HcTounuk packpbiTust uHGopManuu

https://www.e-disclosure.ru/portal/files.
«JIenra» 36,2 | 22,2 16,1 39,2 32,6 | 33,6 | 68,1 aspx?id=38380&type=4

Marmr> | 89,6 | 85,1 | 109.4 | 133,1 | 160,5 | 166 | 161,4 |NUtPS//Wwww.magnit.com/ru/disclosure/
financial-statements/

X5 Group | 109.9 | 122.6 | 145.1 161 1868 | 218 756 https://www.x5.ru/ru/investors/financial-
statements/

HMcToyHuMK: cocTaBIeHO aBTOPOM Ha ocHoBe'?

8 TIAO «Kopmoparusustit nentp UKC 5» (2025) Hnsecmopam: Onepayuonnsie u unancosvie pesyivmamei. [online] Available at https:/
www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Kniouesvie nokazamenu. [online] Available at: https://
www.magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OOO «Jlenra» (2025) Kuouegvie ¢haxmui.
[online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian).

° TTIAO «Kopnoparussstit nenrp UKC 5» (2025) Husecmopam: Onepayuonnsie u punarcoseie pesyromamei. [online] Available at https://www.
x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Knouegvie nokaszamenu. [online] Available at: https://www.
magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OOO «Jlenta» (2025) Knouesvie pakmer. [online]
Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian).

1 TTAO «Kopmnoparusssriii uentp UKC 5» (2025) Hnsecmopam: Onepayuonnvie u punancoswvie pesyromamei. [online] Available at https://
www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Kniouesvie nokazamenu. [online] Available at: https://
www.magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OOO «Jlenra» (2025) Kuouegvie ¢haxmui.
[online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian).
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(rooBBIX OTYETOB, ayAUTOPCKUX 3aKIIOYEHUN U JaHHBIX PACKPBITUS UH(GOPMALUU OUPKEBBIX SMU-
TeHTOB). OCHOBHBIE IMapaMeTPhl CTPATErNICCKOTO TTO3UIIMOHUPOBAHMS KPYITHEUIITUX TOPTOBBIX TTPO-
JIYKTOBBIX Ce€Teil omnpeeieHbl U TTpeACcTaBleHbl Ha pUC. 5.

Jlanee Ha OCHOBE M3YyYeHHUSI OTUCTHBIX U APYTUX O(ULIUAIBHBIX OTKPBITBIX JAHHBIX CUCTeMaTU3U-
pyeM ONBIT KOHKYPEHTHBIX CTpaTeTuii, YCTeIIHasl peaan3aius KOTOPhIX MTO3BOJIMJIA 3aHSATh U COXpa-
HUTb JUAMPYIOLIME TTO3ULIMK B oTpaciu. PazpaboTraeM MHTErpUpOBaHHYIO MaTpUIy pOcTa U KOHKY-
pPUPOBaHUSI HA OCHOBE MHTerpaluu Moaenu crpareruii pocra ILM. AHcodda [28] 1 KOHKYPEHTHBIX
crpateruit M. TToptepa [29], B KoTOpoOii TpuBeneM NMpuMepbl PaKTUUECKUX CTPATETMYECKUX NeUCTBUI
poccuiickuii ceteit (Tadu. 3). JlaHHas MaTpula MpeACcTaBsieT cOO0 HOBYIO TUMOJOTUIO MHTETPUPO-
BaHHBIX CTpAaTeTUI POCTa U KOHKYPEHLIUU

* SoHTHUHEH Opena «MarsnTs (egHEAT DporpanMMa TOATBHOCTH A4 ECEX QOPMATOE,
IMONHOHATEHAR CEAS C MOKYIATENAME, COOCTERHHOE MPOMSEOCTED).

*MymeTrdopMaTHEaT OMEHAEATEHAT POSHHTHAA CeTh, 3MEKTPOHHEI OnsHec (76,4 Man
VYACTHHECE Epocc@opMaTHOH NpoTpaMMel TOATEHOCTH).

* KpynHbI TOTHCTHIEKHE MeHTp: 43 pacHpeIeTHTETHERX HEHTPOE B | delepalbHEX OKPYVTEAR

*6 arpoNpOMBIILTEHHEX TP 15, 14 mpomseodcT mromages, 31 CTM*.

+JIngep B OpoIyETORCH POSHHIE IO ERIPYUEE 33 C4eT OpraHHdecEoro pocTa B caemnok M&A .

+» $oEye Ha GopMaTaX: MATASHH &y JOMa», CYNepMapReT, MecTEHH JHCKAVHTep. JIHIHpYIOmEES
TeXHOMOTHYECKHe NOSHIMH B e-commerce (UubpoEre OmsHec Vprolkru, JPost, skcmpecc-
JOCTAEER).

* Cra0Hmusannd B YERGHEAMAA TEXHOIOTHE MOGHIEHEDX IPHIOHEHHH J/IA IPeEOCX0ACTER B -
Zrocery CerMeHTe. UMCIO KIHEHTOE DPOTPAaMME JOANBHOCTH cocTasmmo 3§45 wmm,
OpOHHFHOBEHHE B Mpogass goctarmo 83,7%.

» Crpatermm  ambdep THEL — E mep ObveguneaL
PeETNaMHEIE H AHATHTHYECKHE BOSMONHOCTH X3 ATE MOCTAEIMHEOE H MapTHEPOE B «eIHHOE
orHO» mof opergom XJ Media.

*Beaynmmit \momcpopuaﬁmm npoayEToski B FMCG**-perefinep & Pocckm. IIpelcTaEnen 5
torg s 264 T preta, 320 cymeprar £, 2 804 yarasmEa y goma, 1 663 marasmma-
JpoTepH TOProEOH mloma;l;am ceemre 2.6 MaH ¥B. M B Gomee gem 650 HaceneHHEIx myHETAX
Poccrm, 22 pacnpefeHTENBHEIX OEHETPA.

» Bonee 41 MIH aKTHEHEIX AepiaTeneH KapT JOATHHEOCTH. VIIyIIIEHHOE NEHOEOE
NOSHITHOHAPOEAHEE. ATaNTHPOEAHHEIA ACCOPTHMEHT 07 MoTpeOHOCTH MOKYIATENT B KaEgoH
EOHEPETHOH TOKAITHH.

* IKCEMOSHEREH acCOPTHMEHT HelPOJOEONbCTEEHHRIX ToEapoE B CTM.

+» I'ubKax DHSHEC-MOTETs, B OCHOEE KOTOpoH dopMarer: ramepuapreTel « (' Kefly, JHCEAVHTEPET
«JAl», miardopya 3MeETpoEHCH EomMepras. Hanenes Ha Bce OCHOBHEIE CETMEHTEL
NoKyTarTensH i Bx notpedrocTs. 301 marases (77 remepuapreros 224 JHCEAYHTEPOE),
Toproead nnomags 664 Teic. kB, M. BxogeT & Ton-10 mpogyEToBRX pHTeNepoE OO CHIAHE
TOPTOETE.

»3xcneprasa & padbote ¢ CTM 1 colcTEEHEEIM NPOHSEOACTEOM NOSEOIAET CHOPMHEPOEATE
OpHETERATENRHOES NEHHOCTHOE H HEHOB0E MpeIOEeHNe I IOKYIaTenel, B TOM JHCIe
EaTeropHH «dpemy.

*Mogens KOMIAKTHERX MAT4SHEOE «F JOMaP ¢ ACCOPTHMEHTOM Ha IOECEIHeEHEE HyE I
(«ultra-conveniencer). 13 500 MarasMHOE TOPTOEBIX ceTel
opergos «Kpacnoedbenoes u «bprctomes. Bomee 23 MaH y9acTHAROE MpOrpadMED
JIOATEHOCTH.
*VHHKATEHOS COUETAHHE y,:[oﬁ}mm PACTIONOFEHHA, KA9eCTEEHHOTD ACCOPTHMEHTA, EBEICOEDH
CEOPOCTH 0OCTYHHEAHHA H HESKOH eHH. CTpaTerHs «IyUMINe MeHEl KOEIEE JeHE B KaEgold
TOEANHEE, ONH30CTE K EIHEHTY (He Oodee 3 MHH. 0T JoMa) H CKOpPOCTh KAaK IpHODHTET H
mpeHMymecTEo (He Ooqee 2 MHH. Ha 0DCTyEHEAHHE).

* 30eco u danee CTM — cobcmeennas mopeosas mapka.
** 30ecw u danree FMCG — Fast-Moving Consumer Goods, nompebumenvckue moeapsvl NO8CEOHE8H020 CNPOCA.
CocTaBjieHO aBTOPOM Ha ocHoOBe'!
Puc. 5. Crparernueckoe no3uuMOHUPOBAHNE KPYITHEUILIMX
TOPrOBBIX PO3HUYHBIX MPOAYKTOBBIX ceTeil B Poccuiickoit @enepanviu B 2023—2024 rr.
Fig. 5. Strategic positioning of the largest retail grocery chains in the Russian Federation in 2023—-2024

" TIAO «Kopmoparusustit uentp UKC 5» (2025) Husecmopam: Onepayuonnvie u ¢unancosvie pesyrsmamst. [online] Available at https://
www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); ITAO «Maruut» (2025) Knouesvie noxaszamenu. [online] Available at: https:/
www.magnit.com/ru/shareholders-and-investors/key-figures/ [Accessed 9.09.2025]. (in Russian); OO0 «JIenta» (2025) Kniouesvie gpaxmeoi.
[online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian); O’Key Group S.A. (2025)
Packpoimue ungopmayuu: byxearmepckas (¢punancosasn) omuemnocms. [online] Available at: https://www.okmarket.ru/about/informa-
tion-disclosure/ [Accessed 09.09.2025]. (in Russian); TADVISER (2025) Mepxypuii pumeiin xonoune [online] Available at: https://clck.
ru/3PECBF/ [Accessed 9.09.2025] (in Russian); Otuer Omurenta [TAO «Maruut» (2022) [online] Available at: https://clck.ru/3PECH6
[Accessed 9.09.2025] (in Russian); OO0 «Ansda-M» (2025) IIpecc-yenmp — IIybnuxayuu CMH. [online] Available at:https://krasnoeibeloe.
ru/press-center/media-publications/ [Accessed 9.09.2025] (in Russian).
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Ta6auna 3. Tumoiorusi MHTErpUPOBAHHBIX CTPATErHil POCTA M KOHKYPEHIIMH HA MPUMePaxX CTPaATerHyecKuX NefiCTBUIl POZHUYHBIX MPOAYKTOBBIX CeTei
Table 3. Typology of integrated growth and competition strategies on the examples of strategic actions of retail grocery chains

Tunbl cTpareruit
pocra

Tunbl cTpareruii
KOHKYPEeHIMHI

A. TIpoHMKHOBeHHE HA PHIHOK

B. Pa3Burue ppinka

C. Pa3pa6otka ToBapa

D. Jlusepcudmkanus

1. JIumepcTBO B U3AEPKKaAX

1.A. TIpoHnkHOBEeHHE HA OCHOBE HU3KHX II€H/U3IePKEK.
Opranuyeckuii poct (00bemMa U UHTEHCUBHOCTU TOKY-
TTOK) Ha OCHOBE IIEHOBOI KOHKYPEHIIUS U JeMITIHTA.
[Mornomenue u cnusiHue ceteil (YBeIMYeHNE TOPTOBBIX
ionianeii). Pazsurue dopmaroB muckayHTEpOB (Msr-
KHeE, XKECTKUE).

OnTumuzanust/undpoBU3aLns MPOLECCOB C BHEAPEHU-
€M MHHOBAIIMOHHBIX PEIIeHN BO BceX cdepax nesiTelb-
HOCTH.

1.B. KoHKypupoBaHHe Ha HOBBIX PbIHKaX 3a cueT 3ddexra
macimTaba.

PernonanbHoe coOCTBEHHOE Pa3BUTHE POZHUUHBIX CETei
B hopMare AUCKayHTEPOB.

OTKpBITHE COOCTBEHHBIX TOYEK C HYJISI B HOBBIX pErMOHaX
U paiioHax B LeJIsIX nojydyeHus addekTa Maciirada.

1.C. Hosble TOBapbl H aCCOPTUMEHT ¢ HU3KOii cedecTou-
MOCTBIO IPHEMJIEMOT0/BbICOKOTO KA4eCTBA.

Pazputue CTM.

30HTUYHBIM OPEHIUHT.

1.D. [TuBepcucdmkanms B uejasx NOAIEPKAHUS U YCUJIEHUS JIH-
JepcTBa B U3iepkKax. VIHBeCTUINM W pa3BUTHE B COOCTBEHHbIE
npoussoactsa CTM.

OO0paTHasi BepTUKaJbHasl MHTETpauusi (CeIbCKOXO3SIICTBEH-
Hbl€ KOMIUIEKCHI, B TOM YKCJIe TPOU3BOJICTBO OBOLIEH OTKPhI-
TOTO TPYHTA, MPOU3BOJICTBEHHBIE MPEATPUITHS).
OpraHuzaius JOTMCTUYECKUX XabOB M pacIpeleTuTeIbHbIX
LIEHTPOB.

2. InddepeHunanus

2A. TlponuknoBenue 3a cuet AucddepeHunanum.
MynsrudopmaTHOCTb Kak AuddepeHImanms.
VYnpapneHue KIMEHTCKUM TTyTeM IS TTAaHUPOBAHMSI TT0-
KYIIOK 32 CYET MEeIUATIPUCYTCTBUSI.

2B. NuddepeHmanys B HOBbIX CETMEHTaX PbIHKA.
Pa3BuTHe OTAETBHBIX HOBBIX CETMEHTOB U (P OPMUPOBAHUE
TOProBOTO MPETOXKEHUS AJIsT OTAEIbHBIX HOBBIX CETMEH-
TOB (aIaNTUPOBAHHBIN ACCOPTUMEHT ITOJ TOTPEOHOCTH
TTOKYTIaTEeN ST B KAJKJIOM PACTIOJIOKEHUHN).

lornmomenne u ciausHWE ceTeil CO crenuaaInu3aluei,
HarnpumMmep, «JleHTa» mprobpena «YTKOHOC».

Hogbie cermeHTbI: MasioopMaTHbIE «OeCTUIOTHBIE» Ma-
ra3uHbl X5 y goma, Kmocku «Maruut Go». O0ciyKkuBa-
HUE KOPIOPaTUBHbIX KJIMEHTOB «JleHta PRO».

2C. Pa3BuTHe HOBBIX MPOIYKTOB/cepBUCOB C mucdepen-
nyanuen.

HoBbIiT acCOPTUMEHT TPOAYKTOB KaTeropuu «dpei» u
«ynbrpa-dpeun» (I'K «O’keit»).

TTpoayKThl 7151 310pOBOr0O 00pa3a XXU3HMU.
DKcIpecc-I0cTaBKa U CepBUC 3aKa3a OHJIAH C CAMOBBI-
BO30OM.

PaspaboTka ocoObix cepBucOB («ultra-convenience») —
MarasuH I1aroBoit 1OCTYIMHOCTH.

AnanTanusi acCOpTUMEHTAa M Mara3uHOB K JIOKaJbHOU
crienindrKe 3a CUET KIacTepu3allii KIIMEHTOB U PabOTh
C aCCOPTUMEHTOM («MarHur»).

2D. Tusepcudmkamms Ha ocHoBe AudepeHIManumm.

HoBble (hopmaThl HEMPOAYKTOBLIX Mara3uHOB-ApOrepu (anTe-
Ka, KOCMETHKA).

JleHTta oTkpblia «300MapKeThl» B AECATH TUIIEpMapKeTaXx.
®abpuka-KkyxHs rmorydadpukaros (X5 Group).
Menua-mnargopma (X5 Group) BKITIOYaeT OHIAH- 1 odiaitH
pecypchl TOproBbix ceteil «IlsaTépouxka» m «IlepekpécTok»,
OHJIaliH-TUnepMapkeTa Vprok.ru, cepBrca JOCTaBKM MOCHIIOK
5Post, menuariargopmbl o eae Food.ru, undpoBbix miaT-
dopm XS5 Blogger u Dialog X5).

3. ®okycupoBaHue
Ha U3IepKKax

3B. OOcayxkuBaHHe y3KMX CEeTMEHTOB IO HH3KMM IE€HAM.
CoumanbHOE LIeHOOOpa3oBaHUe, NPEUIOKEHHS I He3a-
IIUIIEHHBIX TPYIIIT.

3C. Pa3paboTKa cepBHCOB ISl Y3KHX CETMEHTOB MO HH3-
KHX IIeHaM.

JlocTtaBka u3 dark-store.

Kodenoituter X3.

4. dokycupoBaHue
Ha nuddepeHmanuu

4B. Pa3BuTue B HOBBIX cerMeHTax ¢ (OKyCHpOBaHHEM Ha
T depeHnuanm.

CBepxObICTpast JOCTaBKa — «3KCITPECC-IKCIIPECC».
®panyvaii3uHr B rpyrre X5.

4D. usepcudukamus na ocuoBe (hoxycupoBanus na mucde-
peHIMALNH.

PazButue menunabusHeca.

dopmar «Dark kitchen», kade (X5 Group).

Pectopannbiii 6usHec «Jlenra Fresh» («Jlenta», Cankr-Ile-

Tepoypr).

5. MonuduurpoBaHHas
cTpaTerust KOHKYPEHIIUU
— YMHasl 3KocucTema.

5. Pa3Butne OM3HEC-3KOCHCTEMbI HA OCHOBE TEXHOJIOTHYECKO# M1aThopMbI ¢ ucnob3oBanueM MU nas peanm3anuii KoHKypeHTHbIX crpateruii I, IT u A—D-tunos pocra.

Pa3Butne cobcTBEHHOTO MapKeTrmeﬁca Ha OCHOBEC KOHL[CHTpI/I‘{eCKOﬁ ,Z[V[BCpCI/I(bI/IKaHI/II/I 1 KOHIJIOMEpaTa OM3HECOB Ha OCHOBE TEXHOJIOTMYECKOIN IKOCHUCTEMBI JUISI NPEIIOKEHUA MOJHOLCHHOIO MYJIBTUKAaHAJIbHOI'O OIIbITa (OMNI) — Ha

npumepe [TAO «Maraur» 2.

CoznaHue, MHTEeTpalys U pa3BuTHe cyrneprnpuioxeHus — Ha npuMepe [T1AO «Maruut», menuaruiatdopmbl — Ha ipuMepe X5 Group. CyrepnpuiioxkxeHre 00beANHSIET B cede MporpaMMy JTOSUTbBHOCTH, KOMMYHUKAITMOHHYIO TUTOIIAIKY, CEPBUC

JIOCTAaBKY U3 Mara3uHOB U MapKeTIUIEIC.

PasButue Nexus WMS (Warehouse Management System), TEXHOJIOIMYECKOIO MPOEKTA 10 CO3AaHUI0 COOCTBEHHOI €IMHOM CUCTEMBI YIIPaBIeHUsI CKJIadaMK, KaK OCHOBBI OIITUMMU3AIIMY M MHHOBALIMI B JIOTHUCTUKE — Ha npuMepe X5 Group'.

HMcTouHuK: cocTaBiieHO ABTOPOM C MCITIOJIb3OBAHUEM L[aHHI)IX14

13

4

2 Magnit Omni (2025) I1epeusobpemaem pumeiin u pacmem camu. [online]. Available at: https://omni.magnit.ru/ [Accessed: 9.09.2025]. (in Russian).
X5 Group (2025) Nexus WMS (Warehouse Management System) — mexnono2uieckuii npoexm no co30anuio coocmeennol cucmemvl ynpasienus ckiaoamu X5 Group [online]. Available at: https://globalcio.ru/projectofthe2025/1ist/44627/ [ Accessed: 9.09.2025]. (in Russian).
ITAO «Kopnopatusustii nentp UKC 5» (2025) Hnsecmopam: Onepayuonnvie u ¢punancogvie pesyrbmamei. [online] Available at https://www.x5.ru/ru/investors/ [Accessed 9.09.2025]. (in Russian); IIAO «Maruut» (2025) Knouegwvie nokazamenu. [online] Available at: https://www.magnit.com/ru/shareholders-and-investors/

key-figures/ [Accessed 9.09.2025]. (in Russian); OOO «JIentay (2025) Knouesvie gpaxmur. [online] Available at: https://lenta.com/i/o-kompanii/klyuchevye-fakty/ [Accessed 9.09.2025]. (in Russian); O’Key Group S.A. (2025) Packpeimue ungopmayuu: bByxearmepckas (¢unancosas) omuemnocme. [online] Available at: https:/
www.okmarket.ru/about/information-disclosure/ [Accessed 9.09.2025]. (in Russian).
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AHaIM3 peain3yeMbIX KOHKYPEHTHBIX CTpaTeTUii TTO3BOJIMI BBISIBUTD PSI MEPOIIPUSITUI, OCHOBAH-
HbIX Ha BHeapeHun MW, B ToM uuciie MO3BOJMBILINX YAEPXKaTb U YCUJIUTD JUAUPYIOIIUE TTO3ULIMU Ha

>

PBIHKE, COOTBETCTBOBATb BCEM HOBEMIIMM TpeHAAM pbIHKA M MOKYNATEIbCKOTO CIIPOCa, ONITUMU3UPO-
BaTh JESATEILHOCTh U 00ECIeYUTh KOHKYPEHTOCIOCOOHOCTh. CUCTeMAaTH3aIUs CTPATernYecKux Iei-
CTBUII KOMIIaHWI1, OCHOBaHHBIX Ha TexHonorusx MU, B (popmare cTpaTernii KOHKypUpOBaHUS IIPe-

craBlieHa B Ta0I. 4.

Taomuma 4. CTpaTernyeckue AeiicTBHS TOPrOBbIX CeTeid,
OCHOBaHHbIE HA TexHOJ10ruu MU KaK MHCTPYMEHTE KOHKYPEHTHBIX CTPATEruii
Table 4. Strategic actions of retail chains based on Al technology as a tool for competitive strategies

Ta3WHax U PacrpeesIUTeIbHBIX [eH-
Tpax.

OnTtumuzanus aaroputMoB GhopMu-
pOBaHUSI MAJIET Ha CKJIAfax.
ITpuHsiTHE peleHnii 00 aCCOPTUMEH-
T€ B TOPrOBOW MaTpULe.
OntumMusanusi BHYTPEHHUX  IIPO-
1IECCOB CIEIMAINCTOB Ha OCHOBE
Copilot".

MepYaHIai3uHra.
CucreMbl  KOMITBIOTEPHOTO
3peHusT sl ONTUMM3AIUU
MPOIIECCOB B TOPTOBBIX 3a-
Jax.

Ucnonp3oBaHne KpYITHBIX
S3BIKOBBIX Mogmeneit (LLM)
JUTS TEKCTOBOTO KOHTEHTA U
OMNUCaHMsI TOBAPOB.

AHAIN3 ¥ TIPOTHO3UPO-
BaHUE OCYIIECTBIISICTCS
C UCITOJIb30BAHUEM -
HAMWYECKOTO BBLIUKC-
JINTEJIBHOTO ~ KJIacTepa
Azure Databricks'’.

X5 Group «Maruur» «JIenra» Mercury Retail Group
1. JIuaepcTBO B M3epKKAX
. Cosmanve  naboparopuu
CoOCTBEHHBIII  LIEHTP 0OpPabOTKHU I/H/Iﬁ parop
JAHHBIX.
CUcTeMbl KOMITBIOTEPHOTO
15 GYHKUMOHUPYIOIIMX TPOIYKTOB
1 6ase U 3peHMs T pacro3HaBaHus | TOUHOCTL  TTPOTHO3M-
) u 00pabOTKM TIEPBUIHBIX | pOBAHUS TOproBbIX | ExXXemHeBHEBINT MOHU-
Po6otuzauus u BHenpenue MU B ma-
JIOKYMEHTOB; ONTUMU3AIINH | OCTaTKOB. TOPUHT 1I€H KOHKY-

PEHTOB M aBTOMATHYE-
cKas cuctema cbopa,
aHaJM3a M OIpejesne-
HUS JIYYIIAX LEH IS
KaXJI0To pernoHa's,

2. IuddeperHnuanm

k|

X5 ID dbopmupyeT enrHblil mpoduib
KJIMEeHTa BO BceX OM3Hecax KoMmIa-
HUU, COMIEpPXaluil CTPYKTYpUPO-
BaHHYI0 MHGOpPMALUIO O KIHEHTE,
st HOPMUPOBAHUS TIEPCOHATBHBIX
NpeIIOXKEHU, TIPUHSATUS pelleHU
00 accopTUMEHTe B TOPrOBOM Ma-
tputie'. Hcrnonb3oBaHUe aHaIUTH-
YeCKOU MapKeTUHTOBON TUIaT(OPMBI
CVM (Customer Value Management)
JUISL yTIpaBleHUSI MOTPEOUTENbCKOM
LIEHHOCTbI0Y.

Buenapenue CVM?,

AHanu3 crpoca, pe3yibTa-
TOB MapKETUHTOBBIX aKTUB-
HOCTel, MOBEIECHUSI IOKY-
rnaresieid BO BCeX KaHalax
MpoJax.

Beinenenue u paboTta ¢ Kiin-
€HTCKUMU MUKPOCETMEHTa-
MU.

ANanTUpoOBaHHBIN ac-
COPTUMEHT TIOA  TIO-
TpeOHOCTH TTOKYMaTest
B KaXJIOW KOHKPETHOW
JIOKAllMM Ha OCHOBE
aHaau3a O0O0JIbLIMX JaH-
HBIX.

ViydilieHue — KJIMEHT-
CKOTro Moucka U pejie-
BAaHTHOCTU  pe3yJibTa-
TOB 32 CYET HCHOJIb-
30BaHUs TEKCTOBBIX
MOJEJEN.

HcroyHuk: cocTaBieHO aBTOPOM

5 TIAO «Kopmnoparususiii ieatp UKC» (2025) X5 nepecobupaem HUT-6nox u pacwupsem npumenenue pobomos [online]. Available at:
https://www.x5.ru/ru/publication/x5-peresobiraet-it-blok-i-rasshiryaet-primenenie-robotov/ [Accessed 9.09.2025]. (in Russian).

16 TIAO «Maruur» (2024) Maenum cosdan nabopamopuio uckycemeennozo unmeniekma [online]. Available at: https://www.magnit.com/ru/
media/press-releases/magnit-sozdal-laboratoriyu-iskusstvennogo-intellekta/ (Accessed 08.09.2025). (in Russian).

7000 «Jlenray» (2020) «Jlenra» BHeaprIiIa CHCTEMY IPOTHO3MPOBAHHS CIIPOCA C MOMOIIBIO0 HCKYCCTBEHHOIO MHTesUIeKkTa [online]. Available
at: https://lenta.com/o-kompanii/news/-------- 11/ [Accessed 9.09.2025]. (in Russian).

000 «Ansha-M» (2025) Ipecc-yenmp — [ybnuxayuu CMH. [online] Available at:https:/krasnoeibeloe.ru/press-center/media-publications/
[Accessed 9.09.2025] (in Russian).

19 X5 Retail Group N.V (2025) X5ID — edunas yuemnas zanuce 015 6cex mopeogwix cemet u cepsucoé X5 Group. [online]. Available at:
https://x5id.ru/ [Accessed 9.09.2025]. (in Russian).

20 TIAO «Kopnoparususiii eatp UKC 5» (2025) X5 nepecobupaem UT-6n0x u pacwupsem npumenenue pooomos. [online]. Available at:
https://www.x5.ru/ru/publication/x5-peresobiraet-it-blok-i-rasshiryaet-primenenie-robotov/ [Accessed 9.09.2025]. (in Russian).

2l TIAO «Maruur» (2021) «Maenumy nepconanusupyem pabomy ¢ nokynamensimu na ocnoge UH. [online]. Available at: https://www.comnews.
ru/digital-economy/content/217938/2021-12-14/2021-w50/magnit-personaliziruet-rabotu-pokupatelyami-osnove-ii [Accessed 9.09.2025]. (in
Russian).
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4 CTpaTtermm n MUHHOBALUMM HA OCHOBE WUCKYCCTBEHHOIO MHTENNEeKTa

3akjioyenue

B pesynbraTe npoBeneHHONH paboThI OJYyYEHbI CIeAYIOIINE PE3YIbTaThI:

1) TlpoBeneH aHaiu3 OTAECIbHBIX (PMHAHCOBBIX M OMEpallMOHHBIX MoKa3aTesell KpYIMHeHmmnx my-
OJIMYHBIX PO3HUYHBIX MPOAYKTOBBIX ceTeil Poccuu, oTpaxamouminux ux (UMHAHCOBYIO YCTOMUYMBOCTb,
MOJIOXKUTENbHYIO JUHAMUKY, TPEH/I Pa3BUTUS U ONIEPALIMOHHYIO PE3YIbTaTUBHOCTD.

2) BobisiBeHBbI OCHOBHBIE YEPTHI CTPATErMyeCcKOro MO3UIMOHUPOBAHUS KPYMHEHIIIUX TOPrOBbIX
PO3HUYHBIX NTPOAYKTOBBIX ceTeil B Poccuiickoit ®enepanuu B 2023—2024 rr.

3) IlpoBeneHbl aHanM3, CUCTeMaTU3alUs U CTPYKTYPUPOBAHUE PEATM30BAHHBIX KOHKYPEHTHBIX
CTpaTerMuyecKux AeMCcTBUI KPYMHENIINX PO3HUUHBIX ceTeil B (hopMaThl MATPUUYHbBIX CTpaTErUii pocTa.

4) PazpaboraHa TMIMOJIOTUS CTpATETUil pocTa U KOHKYPEHLIMU B BUAEC YHUBEPCAIbHON UHTETPUPO-
BaHHOI MaTpUYHOM MOMENM CTpaTeruii. B mpemioXeHHOM TUIIOJ0ruu chopMyaIrnpoBaHa MOAUMUIIN-
pOBaHHasl cTpaTerusi KOHKypeHIIMU — yMHasl 9KocucrteMa «Pa3Butue OM3HEC-3KOCHCTeMbl Ha OCHOBE
TeXHOJIOIMUecKoi miaaTgopmbl ¢ ucrnoab3doBanueM MW nasa peanuzaumii I, I1 TMIIOB KOHKYPEHTHBIX
crpaTteruii 1 A—D TUIIOB pocTar.

5) Ha ocHoBe aHaiu3a cTpaTernuyecKMX KOHKYPEHTHBIX IeUCTBUI B MAaCIITAOHOW PO3HUYHOMI TOp-
TOBJIE BbISIBJIEHbI OCHOBHbIE HalpasieHus U hopMbl TpuMeHeHus MW 1s OTAeIbHBIX TUTIOB KOHKY-
peHTHBIX cTpaTteruii. Texnonaoruu MM omnpeneneHbl KaK 3HAYMMBIN (haKTOp KOHKYPEHTHOTO Pa3BUTHUS
U COXpaHEHMUS TUAUPYIOIIUX TTO3ULIUIA B OTPACIIU.

Hanpaeaenue daavheiimux uccaedosanui

IlepcriekTBaMu NaJIbHEWIIIMX MCCIEIOBAaHUI OyneT OlleHKa B3aMMOCBSI3U (DPUHAHCOBBIX PE3YJib-
TaTOB IMyOJUUYHBIX MPOAYKTOBBIX PUTEHIEPOB, UX KalUTAIM3allMM, U pa3Mepa MHBECTULIUI B BBICO-
KO MHTEJUIEKTYaJIbHbIE TEXHOJOTUM; (DAKTOPHBIM aHAJIU3 U MOHUTOPUHT (haKTUYECKOTO TMOBbIIIEHUS
KOHKYPEHTOCITOCOOHOCTU Yepe3 MHCTPYMEHTHI TTO3UIIMOHUPOBAHUS B 3aBUCUMOCTU OT YPOBHS MC-
noJsib3oBaHust MU B 6usHec-mpolieccax. B 1ensix yHuBepcainzaluuuy moaydeHHbIX pe3yJbTaTOB BUSIT-
Csl MEPCMEKTMBHBIM BBIXOJI 3a MPeeibl OTPACIEBOM HANIPABJIEHHOCTU U anpoOalys HaydyHbIX pa3pa-
0OTOK Ha JAHHBIX APYTUX OTpaciei.
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